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WAVE  TEC SOLUTIONS


A DIVISION OF TEC MARKETING, LLC

181 New Road – Suite 221 

Parsippany, NJ  07054

Tel. 551-206-7470 

Fax: 800.711.7515

www.wavetecez.com
ADVERTISING SOLUTIONS FOR THE 21ST CENTURY

CATCH THE WAVE!

WAVETEC SOLUTIONS WEBSITE CLIENT DATA SHEET

Date of Fact Finding Interview ___________________________________

Principals name(s) as they should appear on the web site

Name of business as it should appear on web site

_______________________________________________________

Address ______________________________________________________________________________________________________________

Business phone number(s)* _______________________________________________________        

Cell phone number(s) (not for publication on website) _______________________________________________________

E-mail address _______________________________________________________

How long have you been in business? What year did you start?

____________________________________________________________

 What are your hours of operation?

What colors would you like to see on your website?  Which colors would you NOT like to see?

_______________________________________________________

Average sale in dollars? ___________________________________

Briefly describe your business. (Include any special equipment used.) 

________________________________________________________________________________________________________________________

When is the best time to get in touch with you?

Day of Week: ___________________ Time of Day: ______________

Additional Comments:

LOGO/E-FLYER/COMBO (circle choices)


WAVETEC SOLUTIONS WEBSITE CLIENT DATA SHEET

1.How do you currently market your products? 

_______________________________________________________

What are your current advertising costs? _______________________________________________________

How do you currently track the effectiveness of your advertising dollars? ______________________________________________________                

2. How important is it for you to be able to communicate with your customers? ___________________________________________________          

3. Is it important for your customers to be able to find your location? _______________________________________________________

4. Would you be able to take advantage of being open 24/7/365? 

_______________________________________________________

5. Would it help to be able to sell your products in different languages?  If so, which ones?  (Max 6)

_______________________________________________________

6. Would it be a helpful if you could have inventory tracking capabilities for a significant portion of your product line? _______________________________________________________

7. Would it increase productivity if a large part of your sales transactions were automated? _______________________________________________________

8. Would it be an advantage if your customers could see full color pictures of your facility, products, and staff? _______________________________________________________

9. When evaluating a web site package, which of the following would be important to you? (Check all that apply)  

_____     The ability to make modifications to your web site 
        

_____     A customizable online product catalog and shopping cart 

_____     Fully secure online credit card processing 


        

_____     Protection from computer viruses and internet hackers    

_____     Secure data and information hosting



        

_____     Layout and design aesthetics




        

_____     Technical support






        

_____     Automatic software upgrades

